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Vision for the future

irst, thank you to everyone who reached out to me

after seeing the August issue of Auctioneer! The

honor is mine and I am very excited about what
we are going to be doing during the rest of my term!
But let me be very clear—whatever happens will be the
result of a team effort!

Ilearned a long time ago that it takes a team to get
things accomplished—that is never more evident than
at NAA. As the Board begins its strategic planning
process, we start with getting input from the various
committees and task forces. We sift through all of that
information and we discuss where we can put our
resources to the most effective use.

Should we start a membership campaign? Should
we simply focus on developing new programs for our
members and hope if “we build it, they will come?”
Should we focus on making the programs we have
better? If I were to ask you these questions, you may
answer—well, yes to all of them! The Board must
identify where can we put what resources we have
in place that will more quickly advance our vision of
ensuring that NAA members are the preferred auction
professionals used in the marketplace.

Anyone who has ever accomplished anything of
significance has this one quality: They have vision.
What is vision? Vision is the ability to see beyond what
you can see in the present in order to see a mental
image of what the future could be like.

You've probably heard the story of the man who
stood beside the widow of Walt Disney at the opening
of one of their grandest parks and he sighed and said,
“Oh, how I wish Walt could see this””

To which his widow replied, “He did, that’s why
it’s here”

What you see before there is anything to be seen
powerfully impacts what will be seen in the future.
Now, this can be negative or it can be positive. You
can envision a disaster, failure or a mess. And, most
likely, that’s exactly what you will experience. Or you
can envision your dream in all of its grandest scale
and let that vision guide you (and those around you)
toward its completion.

Soon it will be time for us to head to Washington,
D.C,, for our Day on the Hill. This event has grown
in importance. After the Supreme Court decision on

the Remote Sales Tax issue, we began a phase where
we try to keep up with the changing legislation within
the states. Now, both chambers of Congress have
written legislation that will help control the retroactive
collection of sales tax. I'm excited to be able to take
something concrete into my visits with our federal
delegation and ask for help! This is an issue that will
impact almost all of us in this organization—and

the NAA has continued to provide education and
information in a variety of ways to our members.

We are working to grow the industry through our
implementation of a group for young people between
the ages of 10 and 18. Check out NAA NextGen on
auctioneers.org/NextGen and help us spread the word
by introducing your kids or grandkids.

So, we have a lot going on. Our IAC and IJAC
champions represent the leadership in our industry.
Check out their profiles starting on page 20. We
are excited about our future—just as we are excited
and want to honor our traditions. The Hall of Fame
inducted four important people in July and you can
read about their profiles starting on page 28.

It’'s a great time to be in the auction industry—and
in the NAA! <

#theauctionlifethegoodlife

s

FROM THE PRESIDENT

Jason Winter, CAl,
AARE, AMM, CES
NAA President

Jason Winter is owner
and auctioneer at

West Central Auction
Company and broker at
Century 21 West Central
Real Estate. He spent
years on the Education
Institute Trustees before
becoming chair. He was
elected to the Board in
2016 and elected vice
president in 2018.
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National Auctioneers Association DIGITAL

EDITION
NAA NAA NEXTGEN

AVAILABLE!
&g We have a whole new website section just for students! Access

NEXTGEN 'esources and more information at auctioneers.org/nextgen.

DESIGNATION LANDING PAGES

Along with the new digital badging pilot,
the NAA has created landing pages to
help the general public better understand
the importance of the association’s
professional designations.

e EEbenefit

Why Choose a Benefit Auction Specialist (BAS)?

Please take time to look over pages
related to your own designations and
make sure they accurately represent the
questions you receive from potential
clients. Any clarifications can be sent to
communications@auctioneers.org.

Here's what others have to say about BAS Auction Professionals

Send any client testimonials referencing
your professionalism relevant to your
designation to communications@
aucitoneers.org

EMAIL NEWSLETTERS

Auction eNews monthly newsletter
Relevant, important news from the NAA as well as the auction
industry. Subscriptions are available at auctioneers.org/subscribe.

BA

Community of Practice newsletter

Are you receiving our e-mail newsletters targeted to your
specific area of expertise? Update your member profile
today at auctioneers.org. Log in under Member Area, then
select your community (or communities) of practice to
receive monthly info especially for you!

RE

Auctioneer Volume 71 Issue 8 SEPTEMBER 2019 (ISSN 1070-0137) is published the first of every month by the National Auctioneers Association, 8880 Ballentine
St., Overland Park, KS, 66214-1900. There are 10 issues printed annually. Auctioneer is a means of exchanging ideas that will serve to promote the auction profes-
sional and the auction method of marketing. The views expressed by columnists do not necessarily reflect the opinions of the National Auctioneers Association
Periodicals postage paid at Kansas City, MO, and additional mailing offices (USPS 019-504). POSTMASTER: Send address changes to auctioneer magazine
(NAA), 8880 Ballentine St., Overland Park, KS 66214-1900. Copyright © 2019 by the National Auctioneers Association. Materials may not be reproduced without
permission
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Designation Academy Registration

|
Las Vegas, NV e
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2019/2020
Education
Events .

ICAP
Real Estate Workshop

USPAP 15

Feh. 24-25

Online Marketing Summit
Louisville, KY

Registration
opens Nov.

auctioneers.org/events March 22-26
education@auctioneers.org Certified Auctioneers Institute Registration
913-541-8084 Bloomington, IN e
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Education, advocacy and technical content from the NAA

Your Association at Work

NATIONAL AUCTIONEERS
ASSOCIATION

AUCTIONEER

CERTIFIED AUCTIONEERS
INSTITUTE

Digital badges are
still available for
pilot program

The NAA’s new digital
badging pilot kicked off last
month and you’re probably
seeing some awarded badges
popping up in social media and
professional profiles.

Designation Academy will feature
new sales class and real estate
workshop

Designation Academy is your one-stop-shop for all
things CAS, AMM, GPPA, BAS, AARE, ICAP and
USPAP. Not familiar with those acronyms?

WAELLCO

The NAA provides its members with a >
diverse range of professional designations, )
specifically built to help auction professionals
specialize their skill sets.

This year, the academy will feature a new class
on effective auction selling—that is, selling your auction.
Taught by Spanky Assiter, CAI, AARE; and Scott Shuman, CAI,
you'll learn to identify target markets, set sales goals, prospect, close deals

and much more!
The event also features a real estate workshop. What does the new

The real estate
workshop will

economy expect of the auction community? Join the discussion and set
yourself up for ongoing real estate auction success.

This partnership with Registration deadline for the academy is Nov. 1, 2019, and you’ll .
BadgeCert allows need to book your hotel by Nov. 8 for the best prices. b | “g some
designation hol.ders ET Course aud.lts are also avaﬂal?le for anyone looking to brush gre at adv an ced
to promote their DON'_r FOM up on a specific area of expertise. -
hard-earned DESIG \ AﬂON Special note: Since Designation Academy travel e d uc at ion
professional KENEW ALS AN D crosses over with post-Thanksgiving travel, attendees are fo cu si ] g
achievements. (E (KEDm ARE encouraged to book travel plans early.

The BadgeCert DUE SEPT 50’ i i Jiok ot d on the 1 [H]]

1 . ! ind out everything you need to know about designations
platform fe.lcﬂltates at auctioneers.org/designations, or give the NAA a call at ﬂco “ 0 my a n d
the recording, 913-563-8084. tratecies that
issuing, storing and stra egl es |
sharing of digital badges rea I estate
to legitimize NAA designations to Board enters strategic planning mode .
the public, clients, colleagues and gicp 9 p rﬂfBSS iona IS
employers. The 2019-2020 NAA Board of Directors met Aug. 19-20, 2019, at NAA canem p I oy
headquarters in Overland Park, Kansas, to discuss strategic planning for
Visit auctioneers.org/digitalbadge the future. The to face a
for more info. Board identified c h an gi n g
anumber of

Auto Auction iSeries initiatives mal‘ket.

Sign up now at auctioneers. to research .
org/events for our free 30-minute and take into LR, .CAI’

. e . AMM, GPPA, chair of El

webinar on Oct. 2. This iSeries its October TusSaes
will focus on breaking into the meeting.

auto auction business.
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15eries

Career-changing education in 30 minutes or less

We know your time is limited. That's why we've designed iSeries for the auction professional
on-the-go. Give us just 30 minutes, and we’ll give you webinars dedicated to helping you
develop and grow your business.

2019/2020 SCHEDULE

October 2, 2019 Breaking into the Auto Auction Business .
December 4, 2019  Online Auction Marketing ##
February 5, 2020 The Art of Negotiation g RE
April 1, 2020 Building Your Bid Calling Skills . BA'" RE e

June 3, 2020 Quieting the Benefit Auction Crowd BA

Complete iSeries archives are available on demand

as part of your NAA membership.

Auctioneers.org/iSeries
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SAE IN ACTION
GRACIE CORSO

How did you start your SAE?
My dad is an auctioneer, so | have been going
to auctions since | was little. When | started

FFA I knew that | wanted to have an SAE that

connected with auctioneering, so | worked
with my advisor to figure out how | could
incorporate auctions into a strong SAE. My
dad has an auction business, so | started going
to auctions with him and helping out. At the
auctions | write down the lot number, bid
number, and how much each item sells for. As |
have gained more experience, | have been able
to do more jobs at the auction. Ultimately, my
goal through this SAE project is to leam how
to run my own auction business.

What do you enjoy about your SAE?
I really enjoy getting to travel to different
places and meet people! It s fun to get to
know a new area and | really enjoy making
personal connections. | also love going to
auctions because | get to spend time with
\ my dad. Every auction I've been to has been with him. My dad was very excited to help me
start my SAE and takes me to as many auctions as possible. He has also been a great mentor
through the entire process.

In what ways has your SAE changed over time?

When | started my SAE. | learned many of the basics of an auction, like different terminology
and all the different jobs that people have at the auction. As I've gained more experience |
have been able to take a more active role in the auction by performing different jobs. I've
learned things like how to run an online auction and how to understand the type of crowd
you're dealing with. Now, | actually get paid when | attend each auction and it has turned
into my job. I've also had the to sit inon ol attend the
National Auctioneers Association conference. | even helped design an auction gamel

STUDENT | SAE FOR ALL: A GUIDE TO THE AUCTION INDUSTRY b

A Project by The National Council for #

iderstanding the Auction Industry

tions are not new. In fact, auctions have existed for more than 2,000 years and continue to
ow year. Auctions have been closely iculture throughout history
d are still an important part of agriculture today. Livestock, equipment, and agricultural land
%all commonly sold at auction.

The first auctions
were held in Rome.

The entire Roman
Empire was put up
for auction by the 1600’s
Praetorian Guard.

American auctions
date back to the
Pilgrims’ arrival in

Auktionsverk in America.

Stockholm was
founded. It is the
ist auction still in

business today. George Washington
was an avid auction
bidder.

e first American auction
ool, The Jones’ National
School of Auctioneering
and Oratory, opened in
Davenport, IA.

Auctions became more
popular as people saw them
as a way to acquire goods
quickly. The modern auction
business was born.

2019 The National Council for Agricultural Education
day, auctions are popular both in-person and online through video auctions. Auctions are
the focus of many popular TV shows like Storage Wars, Texas Flip & Move, and Auction

fings. Professional auctioneers sell an average of a quarter-trillion dollars in goods and assets
every year in the United States.

STUDENT | SAE FOR ALL: A GUIDE TO THE AUCTION INDUSTRY
2019 The National Council for Agricultural Education

NAA helps develop Supervised Agricultural Experience for auction through FFA

In 2017, the National Auctioneers
Association (NAA) began working with
the National Future Farmers of America
(FFA) Organization to develop a program
for students that would relate to the auction
business, according to Scott Shuman, CAI,
past president of NAA. This program is called
the Supervised Agricultural Experience (SAE)
and focuses on giving students real-world
experience in the auction industry.

“There are so many learning opportunities
related to the auction business,” Shuman
said. “A strong base of auctioneers are also
FFA members, or their students or their
children are FFA members. We developed a
program that starts with a video of possible
job opportunities or career opportunities ...
once a student shows interest in that, we've got
a curriculum that we've put together that will

12  AUCTIONEERS.ORG

help that student develop throughout their
high school career, and hopefully someday
enter the auction profession.”

The program introduces students, typically
freshmen in high school, to various parts
of the auction profession. The goal of the
program is for the student to choose a type
of auction or role within the auction business
that interests them and gain experience
throughout their high school career.

“SAE gives you a project to where, when
you graduate, a lot of people will already have
a going business,” Shuman said. “The student
will already have experienced some sort of
success either in business or in a livestock
enterprise. There are hundreds of things a
student can choose from. As a freshman, one
of the things the agriculture instructor will do
is try to open their eyes”

Gracie Corso, 16, has been around the
auction business since a young age, as her
dad, Matt Corso, CAI, CES, has worked with
MarkNet Alliance and online auctions. She
started her SAE project working with her dad.

“My agriculture teacher wanted me to do
SAE because there’s not a lot of people who
have this SAE in auction,” Corso said.

Corso has developed clerking skills helping
her dad at auction, checking people out, and
writing down bid numbers and items’ sold
prices. She also goes along with her dad to
meetings to take notes and learn about the
business. From her experience with SAE,
Corso said she now wants to be an auctioneer
when she grows up.

“I want to be an auctioneer now. I've
never really been interested in it until
I started this project,” Corso said. “I'm


www.auctioneers.org
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basically learning the different types of
auctions because there’s so many that you
can do. And I think that’s why I wasn’t
interested in it before, because the auctions
I was going to weren’t my type. I'm learning
the different methods of auctioning, the
different types of auctions ... and also the
basic auction skills that you have to have.”

This is what Shuman said is the goal for
students going through the program.

“SAE is going to raise awareness for the
auction profession,” Shuman said. “Students
are learning about the auction industry
starting at a young age, and those will be our
future buyers and sellers. It's continuously
trying to put out the power of auction

to as many people as we can. It’s nothing
but positive for future buyers, sellers or
potential auctioneers.”

When a student enters the SAE program,
they are given the opportunity to explore
many different options and tailor the program
to their interests.

“Students will have real-life experiences and
an understanding of the auction profession,”
Shuman said. “They’ll be able to work directly
with auctioneers, understand auctioneers—
how auctioneers value different assets,
different marketing avenues, and different
ways to sell auctions to the public”

The SAE program allows students
interested in any aspect or asset group of the

auction profession to explore and discover
new opportunities.

“I would say to just start small and work
your way up,” Corso said. “You have to go to
different auctions and try different things to
know what you’ll like in the auction business”

To learn more about the auction SAE, visit the
Students page of auctioneers.org.

REPPERT SCHOOL or

~ AUCTIONEERING

To be the Best..
..learn From the Best.
Launch Your Auction Career Today!

Gy

1-800-THE: SIGN..

aul the Door in 24 77

l2aJHourdTurnaroundpTime] ‘
—

7 4

PVC Post Kit - $99.88 with flat caps)

1-800-843-7446

www.1 800TheSign.com

e Interaction with over 30 instructors per session
e Learn cutting edge auction technology
o Class sizes less than 50 students

Now Scheduling 2019 Classes
Call or Go Online Today for Registration

Tuition: $1,495 All sessions are 10 days
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State Watch

www.iowaauctioneers.org

IOWA

w.iowaauctioneers.org

IOWA

lowa State Champion Auctioneer JJ Wise.

lowa

Josh (J]) Wise, 34, of Klemme, Iowa, was
awarded the title “lowa State Champion
Auctioneer” on August 13. Wise is a long-time
member of the Iowa Auctioneers Association
and participates in nearly 300 auctions a year.
Wise currently owns and operates JJ] Wise

wwwiowaauctioneers.or Auctioneering, is a
licensed real estate
agent for Landproz, and
a contract auctioneer
for automobile sales.
He grew up in Manly,
v Towa, a population of
less than 1,300. Wise

graduated from the

IOWA

www.iowaauctioneers.org

World Wide College
| 4 l(ﬁ\ of Auctioneering in
Mason City when

he was only 11 years
old. Growing up in
the family business

he found a love for

the auction method

of marketing. In 2014, he took over the
company his mother and father founded, Wise
Auction Service, now operating as JJ] Wise
Auctioneering. Wise also competed in the
2019 World Automobile Auction Contest in
Charleston, South Carolina, and was the 2018
Towa State Reserve Champion Auctioneer.

The contest was held under normal
auction conditions and was free for fairgoers
to watch. The public was encouraged
to participate. Eighteen professional
auctioneers from the Midwest competed
for the title and a cash prize of $1,000. To
qualify for this prestigious annual event,
contestants must compete in a preliminary
auctioneering contest in February during
the annual IAA convention.

Highlights

o JJ Wise - Bid calling champion

o Dylan Webb - Bid calling runner-up

o Justin Steward - Bid calling first runner-up

o Joe Bair - Bid calling second runner up

o Chad Shepard - Bid calling third
runner-up

Oklahoma

The Oklahoma State Auctioneers Association
held its Summer Conference in August. The
conference featured a contestants panel with
Cody Shelley, World Auto Auction Champion
and Mile High Bid Calling Champion; Morgan
Hopson, CAIL 2019 IAC Champion and Texas
State Champion; Cadence Richeson, 2019 OSAA
Rookie Champion; Tony Wisely, CAI, BAS,
OSAA Pro Bid Calling Champion and KAA
Champion; Zachary Vierheller, CAI, OSAA and
TAC competitor; and Barrett Bray, CAI, AMM,
BAS, 2018 OSAA Pro Bid Calling Champion
and 2018 IAC Champion.

From left to right: Cody Shelley; Morgan
Hopson, CAl; Cadence Richeson; Tony
Wisely, CAl, BAS; Zachary Vierheller, CAI;
and Barret Bray, CAl, AMM, BAS.
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lllinois

Congratulations to the 2019 Illinois State
Auctioneer Champion, Matt Hart, Bill Burke,
CAL first runner-up, and Joe Orwig, second
runner-up.

Submit your news

Do you have state news to
share with the NAA's auction
professional community?
Submit your news online at
auctioneers.org/statenews.

Champions
Start Here!

f!

|/
o ’n’@ e\ . ot I ‘\\ \
MORGAN HOPSON CODY SHELLEY  BARRETT BRAY LANDON WADDLE

2019 International 2019 World Auto 2018 International 2019 World Auto
Auctioneer Champion Auction Champion Champion Auction Champion
Women’s Division Auctioneer Men’s Division Ringman

From the Instructors, Staff & Ownership of

America’s AmericasAuctionAcademy.com
UCt lOl'lm Info@AmericasAuctionAcademy.com o 972-387-4200
Academy” " ypcoming Class: Sept 20-27, 2019

Formerly Texas Auction Academy Texas Workforce Commission Approved
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State Watch

Tennessee auction law in question

Licensing has been a contentious issue
for years, with 24 states requiring licenses
to conduct auctions (some with extensive
requirements) and the remainder without an
auctioneer license.

Last spring, the Tennessee General
Assembly approved a revision to their
auctioneer license law that would have added
electronic to the definition of auction and
updated several other statues. The law was to
have taken effect on July 1.

However, in June, Will McLemore from
McLemore Auction Company; Aaron McKee
from PurpleWave, Inc.; and the Interstate
Auction Association filed suit against the
members of the Tennessee Auctioneer
Commission. The case moved quickly
through the legal system, and on July 23, the
United States District Court for the Middle
District of Tennessee Nashville Division
issued a temporary injunction on the newly
revised law. As a result, the State is prohibited
from applying Tennessee’s auctioneering laws
and licenses to “electronic” exchanges, or
online auction websites, until the court can
hold a trial.
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Background

The statute, including the auction
definition update, was written with the
recommendations of a task force appointed
by the Tennessee Auctioneer Commission.
The licensure of online auctions has been
an ongoing discussion in the state since
2006 when the commission exempted “fixed
price or timed listings that allow bidding
on an Internet website but that does not
constitute a simulcast of a live auction” This
exemption placed online auctions outside the
Commission’s auction licensing jurisdiction.

In 2016, the commission proposed a rule
that would have excluded extended-time
auctions from the exemption. Tennessee’s
Joint Government Operations Committee
rejected the proposed rule. The issue was
raised again in 2018 with the formation of the
aforementioned task force.

In its mission to modernize auction laws
and study online auction licensure, the task
force examined three years of complaint
data, which showed 11 complaints for online
auctions; three of those complaints referred to
extended-time auctions.

Accordingly, the task force recommended
that the word “electronic” be added to the
definition of auction as part of its suggested
revisions. The resulting bill would have
made it unlawful for any person to “act as,
advertise as, or represent to be an auctioneer
without holding a valid license issued by the
commission.” The proposed legislation also
narrowed the previous exemption for online
timed listings to exclude extended-time
auctions, requiring extended-time auctions to
be licensed.

Plaintiff argument

Finding two constitutional issues (free
speech and interstate commerce) with the
proposed law, Will McLemore, CAI, and
Aaron McKee, CAI, AARE, AMM, along with
the Interstate Auction Association, filed a
lawsuit in opposition on June 26, 2019.

The plaintiffs argued that auctioneering
is “occupational speech”—speech made by
a professional—which is protected under
the First Amendment. The case states that
the license applies to websites based on the
content, speaker and medium—all modes of
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communication—and therefore, infringes
on free speech.

The case also addresses the burden on
interstate commerce. According to the
complaint, the law “licenses a well-established
and reliable means of e-Commerce, the
embodiment of interstate commerce, even as it
exempted many businesses based on arbitrary
bidding characteristics” The plaintiffs claim
this violates the Commerce Clause of the
United States Constitution because the
new law would be placing a barrier against
interstate trade as online auctions are likely to
have a significant number of customers across
state borders.

Defendant argument
The recommendation to add “electronic”
exchanges to the definition of auction was

made in “recognizing the growth of online
auctions as the future of the industry and
providing consumers the ability to seek
recourse through (the Tennessee Auctioneer
Commission) rather than hiring an attorney
and seeking legal action.”

According to the background of the case,
some members of the task force publicly stated
that “online auctions needed to be regulated
because it was a growing model for auctions
and they needed to be licensed if other auction
businesses did.”

In regard to the interstate implications
of the statute, the State argues that it would
be imposing a licensing requirement only
on auctioneers who conduct extended-time
online auctions when physically located in the
State of Tennessee.

Current status
The judge’s opinion published July 23, 2019,

points to the unconstitutionality of undue
burdens on interstate commerce.

The court declined to adopt the State’s
narrow construction of the statutory language
at issue. According to the current language
of the statute, a non-resident auctioneer
conducting an extended-time online auction
could reasonably understand the law requires
him or her to be licensed with the Tennessee
Auctioneer Commission since his or her
website could reach Tennessee residents.

At the time of publication, there had been
no date set for the court to reconvene to
discuss this matter further. %
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Have a legal
question?

Submit it to eshipps@
auctioneers.org
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Business Practices

Buyer’s premiums

Question: What should auctioneers do to charge and collect the

buyer’s premium?

here are a number of steps that auctioneers should

generally take to contractually obligate a buyer to

pay the buyer’s premium and place them in the
best position to enforce and collect it. The safest path
to allow for imposition and collection of the buyer’s
premium is generally as follows: (1) get authorization
from the seller to charge a buyer’s premium; (2)
the signed auction contract should include certain
provisions for the buyer’s premium (including the
percentage or fee); (3) include in all advertisements
the amount of the buyer’s premium; (4) post in writing
at the registration desk, in a visible place, the amount
of the buyer’s premium; (5) announce and explain the
buyer’s premium prior to the beginning of the auction;
and (6) require bidders to register for the auction and
sign a bidder’s registration agreement with provisions
of the buyer’s premium.

Before going into more detail, it is important to

define the term buyer’s premium. The NAA defines
it as “[a]n advertised percentage of the high bid or
flat fee added to the high bid to determine the total
contract price to be paid by the buyer”” If the highest
bid is $100 and there is a 10 percent buyer’s premium,
for example, the invoice to the bidder would be $110.
A buyer’s premium shifts the burden for payment of
the auctioneer’s services from the seller to the buyer
at an auction. Some jurisdictions refer to the buyer’s
premium as the buyer’s fee. The use of a buyer’s
premium is generally accepted as an alternative

method of paying the auctioneer for his or her services.

Some states have considered legislation that would
prohibit auctioneers from charging a buyer’s premium.
But, I have not heard about any states adopting that
type of legislation.

In a fairly recent case, an auction company brought
a lawsuit against a successful bidder after the he
refused to pay the buyer’s premium. The trial court
ruled in favor of the auctioneer and said the buyer
had to pay the premium, but the buyer appealed. The
auction was to sell tracts of land with improvements.

The first tract was 50 acres with an equine facility on it.
The successful bidder bid $355,000. Afterward, there
was a dispute over whether the bidder was required

to pay the buyer’s premium. The auctioneer had a
brochure it used to advertise the auction that clearly
stated there was a 10% buyer’s premium. At the trial,
an audio recording of the auction was played. The
auctioneer began the auction with an explanation

of how the auction would proceed and that the
successful bidder would pay a 10% buyer’s premium,
which would be added to the final bid price for the
total purchase price. The opinion also stated that the
successful bidder “registered to bid and was given a
bidder number and some written materials.” However,
there was no reference to a registration agreement or
the materials later in the case. The Court of Appeals of
Louisiana found that these actions were sufficient to
comply with Louisiana’s requirements relating to the
buyer’s fee. (La.R.S. 37:3124(C) (2015).) The Louisiana
statute used the term “buyer’s fee” instead of “buyer’s
premium” but the use of a different term did not
create a problem. The Court explained: “We cannot
say that the difference between La.R.S. 37:3124’s use
of the term ‘buyer’s fee’ is so different from the term
Buyer’s Premium that an educated man ... would not
understand the meaning of the term. ... if he did have
any question about the meaning of the term Buyers
Premium, he could have asked [the Auctioneer] to
explain the term before the auction began”

The auctioneer was successful in the above
referenced case, but only after years of expensive
litigation without having a written bidder’s registration
agreement. The best practice is to have a clearly drafted
registration agreement with specific language about
the buyer’s premium. This reduces the likelihood
of disputes or litigation over the requirement to
pay the buyer’s premium (or any other terms). The
primary purpose of the registration agreement is to
memorialize the terms of the auction and get the
bidders to agree to them in writing. The registration
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agreement should be drafted by a licensed attorney

who is familiar with how auctions work and the
requirements of the applicable jurisdiction. The terms
of the registration agreement should be consistent
with the auction contract and the provisions relating
to the buyer’s premium. Each bidder should be
required to register and agree to the terms in the
bidder registration agreement. A bidder who did not
register, but was otherwise the successful bidder, could
potentially refuse to pay (or at least challenge the
payment of) the buyer’s premium.

The use of the buyer’s premium is fairly common
in the auction industry. Auctioneers generally should
take appropriate steps to reduce the likelihood of

disputes or litigation relating to the buyer’s
premium. Following best practices and
having bidders sign a written bidders
registration agreement also increases the
likelihood that a court, in the event of
litigation, would require the buyer the pay
the buyer’s premium. %

Contact Kurt Bachman: (260) 463-4949
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Kurt R. Bachman and Beers Mallers Backs
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to review and answer legal questions
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and are not intended to offer legal advice about
specific situations or problems. Kurt R. Bachman and
Beers Mallers Backs & Salin LLP do not intend to
create an attorney-client relationship by offering this
information, and anyone’s review of the information
shall not be deemed to create such a relationship.
You should consult a lawyer if you have a legal
matter requiring attention. Kurt R. Bachman and
Beers Mallers Backs & Salin LLP also advise that any
information you send to Auctioneer shall not be
deemed secure or confidential. Please visit one of our
offices to ensure complete confidentiality.
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From the trenches
to the trophy

Trey Morris finds victory through
finding himself

By James Myers
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urricane warnings may have put NAA members on alert in New

Orleans at the Conference & Show in July, but this year’s International

Auctioneer Championship men’s division winner Trey Morris, CAI,
BAS, CAS, had a storm of his own during last year’s competition. It was
jarring at the time but served as the conduit to reach new levels.

Morris, of Murray, Kentucky, is no stranger to making it to the IAC
finals going back to 2014. Going into the 2018 competition, he came in
well-prepared, confident, and felt like hed performed solidly, but his name
slowly dropped down the leader board. The last auctioneer competing that
day knocked him off. His four-year streak as a finalist had ended.

“It was gut-wrenching,” said Morris, having spent a year preparing for
the competition. “T allowed it to light a new fire in my belly—go back
and work harder than I've ever worked in my life”

It was a humbling experience that forced him to delve deeper into
his craft. In retrospect, Morris realized he wasn't ready to be the IAC
champion last year.

“I really wasn't being authentic to myself,” he explained. “I was trying
to be a past champion. This past year—eating that humble pie, it was
an opportunity for me to kind of peel back
some layers and be more authentic and true
to myself. I showed up this year and I knew all
I could ever be was myself, so I had fun that
day. I just had a blast”

Waking up the next morning and seeing
the trophy in the hotel room, Morris said he
realized it wasn't just a dream.

that day.”

Humble Beginnings

At a very young age, Morris and his father
Ricky attended horse auctions every first
and third Saturday of the month. Morris was
“infatuated” with the auctions; while other
kids his age were playing, and largely not
paying attention to the auction action, he was
glued to his seat, taking it all in.

In his mid-teenage years, Ricky asked
his son if he would like to go to a goat
sale—something they'd never done. His
dad had a trick up his sleeve, because the
auctioneer that day, Larry Clark, a friend
of Ricky’s, feigned a coughing attack and
urged young Morris to come up to the auction block to assist him.
Ricky handed his son a bottle of water urged him to “help Larry
out—he’s struggling” Wide-eyed, he reluctantly walked up and gave
the auctioneer a bottle of water and in exchange was handed the
microphone. For the first time, he made a sale at auction.

“Dad said that’s the day the fire was lit,” Morris said.

Stepping Up

“I showed up this

year and | knew all
| could ever he was
myself, so | had fun

“Thats really what kind of helped show me I was doing what I was
supposed to do,” he said. “It solidified my purpose”

In 2014, Morris landed a big gig as a block announcer for Barrett-
Jackson, the “world’s greatest collector car auctions.” It wasn’t until 2017
that Morris made auctioneering his full-time career. He credits the
NAAs CAI program, which he graduated from in March of that year, for
helping in make the jump.

Ambassadorship

Morris’s schedule is going to tighten up even more now that he’s a
nationwide ambassador for the NAA following his IAC win (as of early
August, hed taken 38 business flights). He already works around 50 non-
profit auctions a year, but he’s excited to be part of the St. Jude Children’s
Research Hospital Toy Auction in November, an event he’s worked in the
past and has an emotional connection to.

Morris worries he'll come off sounding cliché, but he’s serious when
he says what he’s really looking forward to as an IAC ambassador is
giving back to the NAA.

“Going and meeting people, new or old,” he says, “I want to give them

hope. Hope that they can go and get in the trenches and be just like

me—they are just like me. I want to get more members and continue to
carry the torch just like other champions have done before me. Those

people have poured so much into me and into my life, and they’ve got

fingerprints on my trophy. I hope I can put fingerprints on a future
champion’s trophy”
As for future IAC competitions, Morris said that with each additional

Morris graduated college in 2006 and took a job as an internet year of winners being crowned, the one thing that continues to evolve

technician, then in agronomy sales (selling seed and fertilizer to is the connection NAA members have with each other. It’s something

farmers), but on the side, he worked any available position he could find he experienced on a deep level at the IAC breakfast the morning after

in the auction industry. the competition, with past champions, people he has looked up to for so

“I guess you could say in the beginning I was working two jobs,” long, making him feel he’s one of them and offering advice about being

Morris said, “because I was doing something that was pretty steady in an ambassador.

terms of income, but I was in the trenches trying to figure out a way to “I really believe that the camaraderie is more deeply engrained and

>

make it in the auction business as well” has deeper roots every year it happens,” he said. %

By 2012, Morris got the nerve to enter the Kentucky Auctioneers

Association State Auctioneering Championship, and he won. James Myers is a freelance writer in Oregon.
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“Winning the IAC is an exceptional honor. It’s an honor
and responsibility that won’t be taken lightly and one
that 1 will cherish for the rest of my lifes” |
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From performer
to champion

Morgan Hopson's [AC run spanned
years of dedication to professional
and self-improvement

By James Myers
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organ Hopson has had a stellar year. She launched a winning

streak in June in her home state of Texas where she took

top honors at the 2019 Texas Auctioneer Association (TAA)
Championship Contest. That victory gave her that extra boost of
confidence to come in strong at the NAA Conference & Show in
New Orleans where she was crowned the International Auctioneer
Championship (IAC) winner in the women’s division.

A first-generation auctioneer, Hopson was actually on a musical
journey before the auction bug bit her. Playing violin since the age of
two and a half, she was accustomed to performing and majored in music
at Texas Christian University, graduating in 2011.

“The adrenaline of being on stage and the way you hope to engage and
evoke emotion from your audience,” Hopson said of auctioneering, “is
no different from the emotional experience you face as a musician.”

The path to becoming a professional auctioneer was sparked shortly
before graduating from Texas Christian University. Craig Buford, a family
friend and lifetime mentor, had approached her about joining his team at
United Country Buford Resources Real Estate & Auction. Hopson, who
also earned a degree in business with a concentration in marketing, agreed
to join the team as a marketing specialist. Having no former experience in
the auction industry, she enrolled in auction school at the Texas Auction
Academy to learn more about the business. Shortly after, she got her
auctioneers license and real estate licenses for Texas and Oklahoma.

“Having dedicated so much of my life to performance, something
about the auction industry intrigued me,” she said, explaining how her
original plan involved continuing a career in the music industry. “The
discipline required to perfect your craft, the dedication of practice and
preparation that’s involved to perform and deliver at the highest level -
becoming an auctioneer seemed like a natural fit”

Her first competition was at the TAA championship in 2015. She
was a spectator at IAC competitions in previous years and revered the
contestants, so she said she thought shed
“dip my toe in the water” in the Texas
competition. After encouragement from
former IAC champions, she entered the
IAC that same year.

“I decided I would put myself out
there and be a little vulnerable,” she
said, “and hopefully help me grow
personally and professionally”

A couple of years ago, on a mission
to improve her skills, Hopson traveled
to Arkansas and enlisted the tutelage of
1990 IAC champion Neal Davis, who
dissected her chant.

“He’s been a huge influence in my
chant and the way I sound,” Hopson
said. “Every day you just strive to make
improvements to your chant. Whether
you're at a real estate auction or benefit
auction, you're constantly making
tweaks and adjustments so the audience
is responsive”

After two years of failing to make the
IAC finals, Hopson took second runner
up in 2017, followed by a first runner
up performance in 2018. At this year’s
Conference & Show, standing on the
stage with the other finalists, she didn’t

hear her chant as the runner up positions were announced, and her
heart started racing. And then came the surreal moment that many IAC
champions describe.

“Hearing my name called and my chant come over the speakers - that
was a special moment to me,” she said, adding that she had to pinch
herself for a couple of days after the competition. “Winning the IAC is
an exceptional honor. It’s an honor and responsibility that won't be taken
lightly and one that I will cherish for the rest of my life”

Being champion didn’t happen by accident—Hopson said she spent
the last couple of years “being intentional in my life” The auction
industry presents something new every day — new challenges that can
test a person. She dug in and worked hard at self-improvement.

“In turn, being more comfortable in my own skin and just being able to
be on stage and be able to present my best self really paid off,” she said.

She’s reticent to take too much credit for her successes in
auctioneering. For example, three years ago, in preparation for the IAC,
she took Tim Luke’s interpersonal communications class offered by the
NAA, which she said changed her life by giving her a new perspective
and insight into communicating more effectively on stage.

“The NAA provides us with exceptional education,” she said, “but
more importantly they afford us opportunities to network and connect
with auction professionals around the world”

By attending Conference & Show and various NAA designation
courses, and having the privilege of being a state ambassador, Hopson
said she’s had the opportunity to connect and learn from some of the
best and brightest auctioneers in the industry.

“Without the NAA,” Hopson said, “I wouldn’t be where I am today,
and I'm exceptionally grateful for all of the experiences and education
provided to me”

Winning the JAC comes with responsibilities, and it's something Hopson
treasures even more than being the champion. She’s particularly excited
to reach out to the next generation of
auctioneers who will be the future of the
industry. In fact, she’s speaking at her
hometown junior high schools career day
where she will present the students with
information about the auction industry,
the various communities of practice
within the industry, and hope to teach
them that there is a place in the auction
business for everyone, from bid calling to
marketing to auction coordinating and
anything in between.

“I'm really looking forward to pouring
into our members,” Hopson said. “The
auction industry is extremely unique
because your peers and competitors
are constantly rooting for your success,
lifting you up and encouraging you to
reach your fullest potential. As a first-
generation auctioneer, I've experienced
that first hand. There is so much to learn
from other auctioneers and I'm excited
to engage with members throughout the
country while attending various state
conventions and NAA events” *

James Myers is a freelance writer in
Oregon.
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In his family’s

footsteps
2019 1JAC Champion Tyce Freije is a
fourth-generation auctioneer

his year, 10 young auctioneers competed in the International

Junior Auctioneer Championship (IJAC) at the 2019

International Auctioneer Conference & Show in New Orleans.
Tyce Freije, 18, of Clayton, Indiana, was crowned the 2019
International Junior Auctioneer Champion.

As a fourth-generation auctioneer, Freije said he has been around
auctions all his life, and knew he wanted to be an auctioneer since he
started working for the family business, Freije & Freije Auctioneers.

“I have always been around auctions...of all kinds, really;” Freije
said. “T'm fourth-generation, and I've always wanted to fulfill my
grandfather’s and father’s footsteps.”

Freije said in addition to working with his family business, he has el
worked auctions in Ohio. He first competed in IJAC in 2015, when J2izEa8ec:
he won 3rd place, and again in 2016 when he won 2nd. B .

“It’s been a goal of mine to win the IJAC since I started attending ==
Conference & Show;” Freije said. “My dad has competed, so it was, ‘{’ﬁ

again, following in his footsteps.”

When preparing for the competition, Freije said the key is getting
his chant down. In addition to practicing his chant, Freije said his
father helps him prepare for the interview question and being in-the-
know about the industry. Freije’s father, Richard “T]” Freije, was the
2016 International Auctioneer Champion in the men’s division.

“Competition is a reoccurring thing in my family, whether it’s
racing my sister to the car or our show pigs or these championships,”
Freije said.

Hearing his name announced as the winner as a surreal experience.

“It was a lot of overwhelming emotion that I didn’t really process at
the time,” he said.

“The NAA is far
more than just
this championship.
Networking and
making relationships

mean everything.”
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Freije said the win could not have come at a

better time, since he was able to promote the win
at the following week’s County Fair where Freije’s
family showed pigs. He said he had also gained
attention through local papers, on social media
and within his school.

As the 2019 IJAC champion, Freije will
serve as the National Auctioneer Associations
(NAA) junior ambassador for young auction
professionals until July 2020. Freije said he looks
forward to being the ambassador and being able
to reach out to other auctioneers and auction
professionals in the industry.

“In all honesty, the NAA is far more than just
this championship,” Freije said. “Networking
and making relationships mean everything. I
really see the NAA as a family I get to catch up
with every year” %
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mailto:kdsauctioneers@gmail.com
mailto:petergehres@gmail.com
mailto:john@grafeauction.com
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But no matter where they make their

they call the National Auctiongers Assaciation family

from across the country
home



www.auctioneers.org

Dave Huisman, CAl is the President of Huisman
Auctions, Inc., and is a second-generation auctioneer.
He took over the family business from his late

father, Edmond Huisman, who founded the business
in 1964. He is a lifetime member of the National
Auctioneers Association and has served on the
Board of Directors and president of the National
Auctioneers Foundation. His wife Sharon is a
member of the Auxiliary Hall of Fame. Dave is a past
president of California State Auctioneers Association,
and currently serves on its board of directors.

He went to auction school at the age of 17 and then
started full-time with the family business working on
equipment, industrial, secured party, bankruptcy, FF&E,
and municipal and business liquidation auctions.

“The auction business has been my life, I love it, I
love the NAA,” Huisman said during his speech. o

From 1979-1981, Merle Booker, CAI, GPPA,
was a mortgage lender for Tippett Land &
Mortgage Co. as a representative for Connecticut
General Life Insurance. He has participated,
operated and later owned Booker Auction Co.
from 1975 to present. Following 30 years of
auction successes, in 2006 Merle completed the
Eltopia marketing facility just north of Pasco,
WA, where the company is headquartered, and
his progeny have assumed the day-to-day auction
coordination operations.

He credits CAI with changing his life, “I
think most of you know, or you can see, that the
auction business has been my life,” he said. “I've
told many people I wouldn’t be here without the
NAA and the friendship and people that I've met
along the way”

When his son Austin was about six months
old, he and his wife Judy loaded up into his dad’s
Cadillac with their daughters Camille and Alesha
to go to Minneapolis where they attended their
first NAA auction convention. %*

“It was the most sharing and giving group. I was appalled,”
Booker joked. And that’s how the bug bit him.

“It is very humbling and very rewarding to stand up here and
be recognized by this group of professional auctioneers,” he said
in his acceptance speech. “Because again, it is all about family,
and you helped me build mine”
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The late J. Scott King, CAI, AARE, AMM,
spent decades in the real estate industry, quickly
becoming one of the top producers in the country.
A fourth-generation real estate auctioneer, he was
instrumental in pioneering luxury property auctions
for high-net-worth clients. At different points in

his career, he was a recruiter and trainer, director of
brand management and marketing campaigns, and
was responsible for strategic growth. He served on
the NAA Board of Directors and was a sought-after
instructor NAA education, also receiving the CAI
Distinguished Faculty Award.

“He made significant changes to the delivery of our processes by
teaching, sharing and eventually leading our profession to a better,
more professional role and responsibility,” said Tom Saturley, CAIL

He was the third of four children in a family of ambitious and
successful entrepreneurs.

“His immediate family was always top of mind,” said Saturley during
the 2019 Conference & Show President’s Gala. “He would consider
everyone in this room family. No one in this room, no one streaming

online, in this association, in this great profession is without the great
influence of our great inductee.”

His wife Kim King accepted the honor on his behalf.

“I wasn't involved in the industry a lot,” she said in her speech, “but
I spent decades as a sounding board for Scott, his ideas, his dreams,
his thoughts, his plans. He loved the auction industry. But something I
observed about him: He loved what he could do for people through the
industry. It wasn't the industry he loved, it was the people he loved”

As a girl, Christie King, CAI, AMM, BAS, spent hours with horses,
becoming a competitive rider, but a job offer from her father with a $.12

raise convinced her to join the auction business with her family.

“As I was getting into the business I always looked up to Craig and
dad and Scott; they were my mentors,” King said. “To me, they were
what success was”

Christie is the founder of C King Benefit Auctions, launching the
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company in 2007 after working in her family business, J. P.
King Auction Company, for 30 years. Her auctioneer company
has raised millions of dollars for women, children, medical
foundations, animals and other nonprofits all over the country.
A fourth-generation auctioneer, Christie has earned
CAI, AMM and BAS designations from the NAA. She is a
past president of the Alabama Auctioneer’s Association, the
1995 Alabama Grand Champion Auctioneer and was the first female
inducted into the Alabama Auctioneers Hall of Fame. In 2011, she
became the first female and first Alabamian elected president of the
National Auctioneers Association, still serves on committees, and was
the chair of the NAA’s St. Jude Committee.

“She tends to break through glass ceilings,” said her brother
Craig King, CAI, AARE, “not because there is a glass ceiling, but
because she works to excel in everything she takes on. She does
that with passion, dedication and commitment, with a lot of time
and a lot of hard work”

Through those glass ceilings, King started to make her own way in
the auction industry.

“When I started my own business and I was on the Board, I
started finding me,” King said in her acceptance speech. “And a lot of
that is because of you—the confidence ya'll have given me. You're my
family, you've helped me find who I am?”

In 1992, King attended her first NAA convention, and she
remembered sitting in the audience, looking up at the table of people
who influenced her at the time.

“I remember watching them up here and it wasn't even a dream
that I would be a part of it,” she said. “I'm honored to be a part of your
group. I took a job—it wasn’t a career—I took a job not knowing where
it would go. ... Dream. Set goals. Make them big.” <
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cJeseph JFeva

Arlington Heights, lllinois

Son of John & Tracy Ferraro 2019 NAA Auxiliary Scholarship Winners

Auxiliary member: Grandmother Patricia Ranft

Calls Y artan Emma T Kee Calie Pineda

Stewartville, Minnesota Wamego, Kansas Eagleville, Tennessee
Daughter of Paul & Carol McCartan Daughter of Aaron & Suzy McKee Daughter of Justin & Christin Bryant
Auxiliary member: Father Paul McCartan Auxiliary member: Father Aaron McKee Auxiliary member: Grandmother Lani Stallings

Piper Rasmussen QWalkber Shuman Kebsey cf.
Fremont, Nebraska Eaton, Colorado Flandreau, South Dakota
Daughter of Ray & Jenny Rasmussen Son of Scott & Krista Shuman Daughter of Chuck & Val Sutton

Auxiliary member; Mother Jenny Rasmussen Auxiliary member: Mother Krista Shuman Auxiliary member: Mother Val Sutton



PASS IT FORWARD DONORS . 7.4 %o

This year’s pledges helped The National Auctioneers Foundation
raise more than $100,446!

C.D. 'Butch’ Booker

Merle Booker, CAl, GPPA

Kathy Crawford, CAl, CES

Gordon Greene, AARE

C.P. Terry Dunning, CAI,
MPPA

Scott Miedema

Sid Miedema, Jr., CAl

Jason Miller, CAl

Marcy Pompei

Scott Robertson, CAl, BAS

Dean Smith

Gail Alderfer

Sanford L. Alderfer, CAl,
MPPA

Saralyn Alderfer-Nyce

Travis Augustin, GPPA

Kathy Baber, CAl

Wade Baer, CAl, AMM

Johnel Beland, CAI, CES

Nick Bennett, CAl, BAS

Barbara Bonnette, CAl,
AARE, GPPA

Camille Booker, CAIl, CES

Merle Booker, CAl, GPPA

Trisha Brauer, CAl, BAS

James R. Cash, Il

Jack Christy, CAl, BAS,
CES, MPPA

Lon Clemmer, CAl, AARE,
CES, MPPA

Hannes Combest, FASAE,
CAE

Donald B. Cotton, CAI,
CES

Shawn Dostie, CAll

J.J. Dower, CAIl, AARE,
AMM, CES

Traci Dower, CAI, AARE

William Ferguson, CAl

Benny Fisher, CAl

Mike Fisher, CAl, AARE,
ATS, BAS

Ford Brothers

John Fowler, CAl, AARE,
AMM, CES

Jenn Gableman, CAI, ATS

Phil Gableman, CAI, AMM,
GPPA
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Peter Gehres, CAl, CAS,
CES

Casey Giddings, CAI

Brooke Gillespie

Joseph Gribbins, BAS, CES

Kim Hagen, CAIl, AARE,
AMM, CES

Jerry Hall, CAI, GPPA

Don Hamit, CAl

Russell Harmeyer, CAl,
AARE, AMM, CAS

Marjorie Hartman, AMM

Jeffrey Henderson

Rick Hinson, CAIl, GPPA

Sherman Hostetter, CAl,
AARE, BAS, CES, GPPA

David Huisman, CAl

Dennis Jackson, CAl,
AARE, CES

B.J. Jennings, CAl, BAS

Susan Johnson, CAl,
AARE, BAS, CES

Mike Jones, CAI, BAS,
GPPA

Stanley Jones, CAI, AMM,
BAS

Thomas Jordan, CAl,
AARE, AMM, CES, MPPA

Joseph Joyner, CAI, AARE,
BAS, CES

Christie King, CAl, AMM,
BAS

J. Craig King, CAIl, AARE

Joshua Kirby

Jean Kirchner, CAl, AMM,
BAS

Brigitte Kruse, GPPA

Ruth Lind, CAl, BAS, GPPA

Tim Luke, CAI, BAS, MPPA

Jenny Markham-Gehl, BAS

Robin Marshall

James R. Mason

Damien Massart, CAl,
AMM, BAS, GPPA

Joseph Mast, CAl

Timothy Mast, CAl, AARE

Robert Mayo, CAIl, AARE,
AMM, GPPA

Paul J. McCartan

McCurdy Family

William McLemore, CAl

Darron Meares, CAl, BAS,
MPPA

Scott Mihalic, CAIl

Jeff Morris, CAI, AARE

Harold Musser, CAl, AARE,
AMM

Scott Musser, CAI, AMM

John Nicholls, CAl, AARE,
AMM

Nitz Family

Kathy Packard, CAl

Taylor Pavlock, GPPA

January Pearce

Larry Pearce, Jr., AARE,
ATS, CES, GPPA

Phillip Pierceall, CAI, BAS

Chris Pracht, CAl, AARE,
CES

Daniel Pruitt, CAl

Joshua Puffenbarger

Charlotte Pyle, CAl, AARE

Carl Radde, CAl

Deena Radde

Pat Ranft

Rich Ranft, CAIl, AARE,
AMM, GPPA

Ronald Rhoden, CAIl, BAS

Jeremy Robinson, CAl,
AMM, CAS

John Roebuck, CAI, AARE

Deidre Rogers, CAl, BAS

Mark Rogers, CAl, AARE,

Yve Rojas, CAl, BAS

Beth Rose, CAl, AARE,
AMM

Sara Rose Bytnar, CAl,
AARE, AMM, BAS

Jason Roske, CAl

John Rowell, AARE, ATS,
GPPA

Thomas Rowell, CAl, AARE

Barb Ruhter

Randy Ruhter

Ryan Samuelson, AMM

Ambra Sanner, AMM

Thomas Saturley, CAl

Isaac Schultz

John Schultz, AMM

Michael Schultz, CAl

William Sheridan, CAl,
AARE, GPPA

Eric Smeltzer, AMM

David Stafford

Scott Steffes, CAl, CES

William Stephenson, CAl,
AARE, CES

Bradley Stoecker, AMM,
CES

Greg Strahm, BAS, CES

Chuck Sutton

Val Sutton

Elizabeth Swicegood

Lewis Swicegood

T. Kyle Swicegood, CAl,
BAS, GPPA

Cissy Tabor, CAl, BAS

Larry Theurer, CAl, GPPA

Sherry Theurer

Cammy Theurer McComb,
AMM

David Thompson, BAS

Wayne D.Thorn

Jeffery Trice

Lance Walker, CAl, BAS,
CES

Terri Walker, CAI, BAS,
CES

David Warren

Dave Webb, AMM, BAS,
GPPA

Charles Whitley, CES

David Whitley, CAl, CES

James Willard, CAI, AMM

Andrew Wilson, CAl, CES

Grover Wilson, CAl, AARE,
AMM, CES

Jason Winter, CAl, AARE,
AMM, CES

Kirk Witcher

Katherine Woodcock,
AARE, AMM, CES

Brad Wooley, CAl

Lynne Zink, CAl, BAS, CES
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Ructioneer

DECEMBER 1-7, 2019 | PLANET HOLLYWOOD AND CASINO | LAS VEGAS, NV

What's the next step for your business? With an NAA professional designation,
proving your professional expertise to your clients is easy.
Welcome to your next step.

@eac'gemt‘éana
[:HSﬁ Contract Auction Specialist | Dec. 1-2

CONTRACT AUCTION SPECIALIST

NMM|  Auction Marketing Management | Dec. 1-3

Auction Marketing Management

Graduate Personal Property Appraiser | Dec. 1-5

Benefit Auction Specialist | Dec. 2-4

Accredited Auctioneer of Real Estate | Dec. 5-7

Uniform Standards of Appraisal Practice
15 hour | Dec. 6-7
7 hour | Dec.7

Wornkosthoto

Real Estate Workshop | Dec. 4

Interpersonal Communications for Auction Professionals (ICAP) | Dec. 5-6

Effective Auction Selling | Dec. 2-3

auctioneers.org/DesignationAcademy
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Sara Adams, CAl, AMM,
GPPA

Sanford Alderfer, CAl,
MPPA

Robert Almodovar, AMM,
GPPA

Regina Andrijeski

Amy Assiter, CAl

Zan Aufderheide, BAS

Kurt Aumann, CAI, ATS,
CES

William Austin, AMM

Jason Aversa, AMM

Wade Baer, CAl, AMM

Chad Bailey

Paul Behr, CAI, BAS

Nick Bennett, CAl, BAS

Linford Berry, AMM, CAS

Darren Bok, CAIl, CAS

Barbara Bonnette, CAl,
AARE, GPPA

Cotton Booker

Merle Booker, CAl, GPPA

Camille Booker, CAIl, CES

Kevin Borger

David Bradshaw, CAl,
AARE, AMM

Mike Brandly, CAl, AARE,
CAS

Trisha Brauer, CAl, BAS

Barrett Bray, CAl, AMM,
BAS

Patrick Doc Breen, BAS,
CAS

Jason Buher, CAl, GPPA

Ailie Byers, CAl, AMM,
BAS

Carelle Carter

Ray Caruso

James Cash

Michael Chambers, CAl,
CAS

Jimmie Coffey, CAl, AARE,
AMM, BAS

Dalton Collins

Steven Cooney

Gracie Corso

Matt Corso, CAI, CES

Dean Crownover, BAS

Justin Croy

Robert Dann, CAl

Susan Doyle

Tiffany Earnest, AMM

Bobby D. Ehlert, CAl,
AMM, BAS

Bryce Elemond, CAl, BAS

Stephen Ellis

Rodney Elson, CAI, GPPA

Claire Eskew-Reynolds

Louis Fisher, CAl

Mike Fisher, CAl, AARE,
ATS, BAS

Craig Fleming, CAl, ATS,
CES

James Ford, CAl, CES

Richard Freije, CAl

Philip Gableman, CAl,
AMM, GPPA

Kevin Gann, CAI

Peter Gehres, CAl, CAS,
CES

John Genovese, CAIl, CES

John Genovese, CAl,
AMM, BAS

David Gilmore, CAIl, AARE

Santo Grasso

Gordon Greene, AARE

Phil Grosh, CAIl, BAS

Lynel Gullidge

Daniel Gutierrez, AMM

Kim Hagen, CAIl, AARE,
AMM, CES

Bryce Hansen, CAl

Larry Harb

Russell Harmeyer, CAl,
AARE, AMM, CAS

Martin Higgenbotham,
CAl, AARE, CES

Russell Hilk, CAl, AMM,
GPPA

Jarrod Hines

Susan Hinson

Danny Hooper, BAS

Morgan Hopson, CAl

Matthew Hostetter, CAl,
CAS, CES

Sherman Hostetter, CAl,
AARE, BAS, CES

David Huisman, CAl

Matthew Hurley, CAl,
AARE

Gregory Hurst, CAI

Andrew Imholte, AMM,
BAS

Peggy Imholte

Katie Imholte Gabriel, BAS

Nelson Jay, BAS

Susan Johnson, CAl,
AARE, BAS, CES

Chad Johnson, CAIl, BAS

Connie Johnson, CAIl, BAS

Angela Johnson

Lori Jones

Mike Jones, CAI, BAS,
GPPA

Scott Jones, CAl, BAS

Renee Jones

Tom Jordan, CAl, AARE,
AMM, CES

Joseph Joyner, CAI, AARE,
BAS, CES

Chelsea Kearns, AMM

Tim Keller, CAl, AMM,
BAS, CES

TiWanna Kenney, BAS

J. Craig King, CAIl, AARE

Christie King, CAl, AMM,
BAS

J. K. Kinsey, CAl, AMM

Frank Kitchen, BAS

Ori Klein

Eugene Klingaman, CAl

Jonathan Kraft

Suzanne Krainock, CAl,
BAS

Doak Lambert, CAS

Wendy Lambert, BAS

Rusty Lane, CAl

Stephen LaRaviere

Jonathan Larsen, CAI, BAS

Michelle LeBlanc Leckert,
CAl

Lori Lemons-Campbell,
CAl, GPPA

Jacquelyn Lemons-
Shillingburg, CAI, AMM

Naomi Lewis, BAS

T. Randolph Ligon, CAl,
BAS, CES

William Lilly, CAI

Ruth Lind, CAl, BAS, GPPA

Kenny Lindsay

James Logan, CAl, CES,
GPPA

Chris Logan, CAl, CES

Tim Luke, CAIl, BAS, MPPA

Megan Mahn Miller, MPPA

Nancy Manning

Laura Mantle, CAl, CAS

Jenny Markham-Gehl, BAS

Misty Marquam, BAS

Adam Marshall

Ken Mason, CAl

Damien Massart, CAl,
AMM, BAS, GPPA

Timothy Mast, CAI, AARE

Joseph Mast, CAl

Robert Mayo, CAI, AARE,
AMM, GPPA

Shannon Mays, CAl, AARE,
BAS

Lonny McCurdy, AARE

Braden McCurdy, CAl,
AARE, AMM

Megan McCurdy Niedens,
CAl, BAS

Stacey McCurnin

Aaron McKee, CAIl, AARE,
AMM

Pam McKissick, CAl

Keith MclLane, BAS

William McLemore, CAl

David McMurrer

Hope Meares

Darron Meares, CAI, BAS,
MPPA

Yi Mei, BAS

Jennifer Mensler-
Gableman, CAI, ATS

Ben Meyer, CAI

George Michak

Austin Miedema

Sid Miedema, CAll

Scott Miedema

Scott Mihalic, CAl

Rick Miller

Carol Miller, CAIl, BAS

Jason Miller, CAl

Tammy Miller, CAl, AARE,
BAS

Jeff Morris, CAl, AARE

Richard Morris, CAl, BAS,
CAS

Tyler Mounce, AMM

Lenny Mullin, BAS

Scott Musser, CAI, AMM

Shelley Musser, AMM

Daniel Newman, BAS

John Nicholls, CAl, AARE,
AMM

Charles Nicholls, CAS

Jay Nitz, CAl, MPPA

Courtney Nitz-Mensik, CAl

Anne Nouri, CAl, AARE,
BAS, GPPA

Kathy Packard, CAl

Carol Parker, BAS

Michael Parker, BAS
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Matthew Parker, BAS

John Payne, CAIl, AARE,
CES

Larry Pearce, AARE, ATS,
CES, GPPA

Andrew Pearce, CAl, ATS

Phillip Pierceall, CAI, BAS

Nichole Pirro

Jeffery Pittman, CAl, AMM

Marcy Pompei

Michael Powers

Chris Pracht, CAl, AARE,
CES

O. J. Pratt, CAl

Joshua Puffenbarger

Charlotte Pyle, CAl, AARE

Carl Radde, CAl

Richard Ranft, CAl, AARE,
AMM, GPPA

Christopher Rasmus, CAl

Patrick Rasmus, CAl, ATS

Erik Rasmus, CAlI, AMM

Jodi Reynolds, CAI

Michael Riggins, CAS

Scott Robertson, CAIl, BAS

Jeremy Robinson, CAl,
AMM, CAS

Deidre Rogers, CAl, BAS

Dustin Rogers, CAl, CAS

Britni Rogers, AMM

Yve Rojas, CAI, BAS

Beth Rose, CAl, AARE,
AMM

Sara Rose Bytnar, CAl,
AARE, AMM, BAS

Jason Roske, CAl

Britney Ross, AMM

Deborah Roth-Bush, AMM,
BAS

Thomas Rowell, CAl, AARE

Barbara Ruhter

Ambra Sanner, AMM

Thomas Saturley, CAl

Mark Schroeder, CAl, BAS,
CES

Billie Jo Schultz, CAl, AMM

John Schultz, AMM

Isaac Schultz

Shannon Schur, CAl, BAS,
GPPA

Richard Schur, CAl, AMM,
BAS, MPPA

Dennis Sewell, CAl, CES

Doug Sheridan, CAI, ATS

William Sheridan, CAl,
AARE, GPPA

Seth Shipley, CAl, BAS

Scott Shuman, CAl

Krista Shuman, AMM

Manson Slik, CAl, AARE,
CES

Jonathan Smith, AMM

Scott Steffes, CAI, CES

Bradley Stoecker, AMM,
CES

J. Meryl Stoltzfus

Casey Stoneman-
Roberson, AMM

Greg Strahm, BAS, CES

Kelly Strauss, CAl

Jason Stribling, GPPA

T. Kyle Swicegood, CAl,
BAS, GPPA

Jenelle Taylor, CAI, BAS

R. Shawn Terrel, CAl, AARE

Lucinda Terrel

Cammy Theurer McComb,
AMM

Wayne Thorn

Aaron Traffas, CAl, ATS,
CES

Sherry Truhlar, CAl, BAS

Michael Upp, BAS

Joff Van Reenen

Yvette VanDerBrink, CAl

Christopher Vaughan

Justin Vondenhuevel, CAl,
AARE, CES

Terri Walker, CAl, BAS,
CES

Lance Walker, CAl, BAS,
CES

David Warren

Brent Wears, CAl, AARE,
ATS, CES

Emily Wears Kroul, CAl,
ATS, BAS

Courtney Jo Weaver

Dave Webb, AMM, BAS,
GPPA

David Whitaker, CAl

Brad White, CAIl

David Whitley, CAl, CES

Alexandra Whitley

Andrew Wilson, CAl, CES

Jason Winter, CAl, AARE,
AMM, CES

Michael Witten

Jennie Wolff, AMM

Brad Wooley, CAI, AMM

Penny Worley, CAl

Andrew Yoder, CAl

Lisa York, CAl, AMM, CES

Stanly Young, BAS

Mark Younger

Lynne Zink, CAl, BAS, CES

Please join

our mission:
Finding cures.
Saving children:

Ari'Yanna became a patient of St. Jude Children’s
Research Hospital® shortly after birth when she was
diagnosed with sickle cell disease, an inherited

blood disorder that can cause painful and sometimes
life-threatening side effects. St. Jude is leading

the way the world understands, treats and defeats
life-threatening diseases; we have been researching
and treating sickle cell disease since 1962.

Vigilance and daily medication are critical to
maintaining Ari’Yanna's health. In addition to daily
doses of penicillin and hydroxyurea, she has monthly
medical appointments.

“l was scared when she was diagnosed,” said her mom.
“But St. Jude is wonderful. They relieve stress for the
parents and the children.”

stjude.org/naa

St. Jude patient
Ari'Yanna
sickle cell disease

St.Jude Children’s
Research Hospital

©2019 ALSAC/St. Jude Childr spital (41440)
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LIFE MEMBERS ...~ ..

Herbert Albrecht,
CAl, GPPA

C. Sherman Allen

Spanky Assiter, CAl,
AARE

Kurt M. Aumann,
CAl, ATS, CES

Haskel Ayers

Keith W. Babb, CAl,
AARE, GPPA

Kurt R. Bachman

Jonathan R. Baker,
CAl, CES

Stephen A. Barr, CA|,
CES

Denis A. Barrett, CAS

Rene Bates

Michelle R. Bates

Glenn B. Bazen

George Blackhall

Chuck Bohn, CAl,
GPPA

Kenneth J.
Bonnigson, CAl,
CES

Burl L. Booker

C.D. '‘Butch’ Booker

Merle D. Booker, CAll,
GPPA

William R. Borden

Ronald A. Bradeen,
CAl

Mike Brandly, CAl,
AARE, CAS

Gerald (Jerry) W.
Bukovitz

Robert C. Burkheimer

David Buttermore

Jane Campbell-
Chambliss, CAll,
AARE, CES, MPPA

Justin P. Clark, ATS

V. Peter Clark

Richard E. Cobb, CAI,
AARE, CES

Rhett D. Cobb

James G. Cochran

George A. Collias

Earl E. Cornwell, Jr.,
CAl

Ted T. Cucuro, CA|,
AARE, BAS

Marvin Cundiff

Dale Danner

Gordon K. Davis

Sandra J. Dennison

H. Fred Dietrich, Ill

Randy Disselkoen
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J.J. Dower, CAl,
AARE, AMM, CES

Bill Downs, CAl,
GPPA

Robert A. Doyle, CAl,
CES

Susan A. Doyle

Adam Dunn

C.P. Terry Dunning,
CAl, MPPA

Dennis C. Eberhart

Michael J. Espe

W. Ronald Evans,
CAl, AARE, BAS,
CES

Ronald W. Faison

Jack Fife, CAl, AARE

Danny R. Ford, CAl,
CES

Sammy L. Ford, CAl

James Devin Ford,
CAl, CES

John M. Fowler, CAl,
AARE, AMM, CES

John Freund

Elvie J. Frey, Sr., CAl

Larry W. Garner, Sr.

Robert J. Garner

Richard H. Garvin

Derek H.
Gerstenschlager

Robert Hagedorn

Kim Hagen, CAl,
AARE, AMM, CES

David S. Handelman

Bryce Hansen, CAl

Roger D. Hansen,
CAl

H. Skinner Hardy

Kevin W. Hartley

T. Eddie Haynes, CAl,
AARE

LaDon Henslin

Allen Henslin

Martin E.
Higgenbotham,
CAl, AARE, CES

Robert J. Hodson

Tracy Holland

Dan D. Hoover

Sherman Hostetter,
Jr., CAl, AARE,
BAS, CES

Matthew Hostetter,
CAl, CAS, CES

Ashlee Paige
Hostetter Johnston,
CAl, BAS

Kylee K. Hostetter
Reeder

Todd Houghton

Richard E. Houghton

David W. Huisman,
CAl

Christopher Huisman

Frank B. Imholte, CA|,
AARE, CES

Cliff-Ed Irvin, CAl

Jimmy M. Johnson,
CAl, BAS

James W. Johnson,
[ll, CAl, AARE, CES

Kurt R. Johnson, CAll,
BAS

Mike Jones, CA|,
BAS, GPPA

Renee Jones

Stefan P. Keenan,
CAl, AARE

Steven P. Keenan,
CAl, GPPA

Richard T. Kiko, Jr.

Kent L. Kleiman

Scott Kolb, CAl, CES

H. John Kramer, CAl,
AARE, CES

Dennis K. Kruse, CAl

John M. Kruse, MPPA

Dennis Matthew
Kruse

William B. Kurtz, CAl

Randy A. Land

Maynard Lehman

Harv Levin, CAl,
AARE

Jo Lockhart, CAIl, CES

Monte W.
Lowderman, CAl

O.C. Mangold, CAl,
AARE, CES

Terry R. Marguth

John Markus

Robin Marshall

Clair L. Martin

Stephen J. Martin

A. Van Massey

Shannon K. Mays,
CAl, AARE, BAS

Scott E. McCarter,
CAl

James E. McMasters

Wayne Mendenhall

Joseph A. Merkel

Paul M. Metzger

Boyd Michael

Hugh B. Miller, CAl,
AARE, CES

Frederick A.
Millspaugh

Wilbur C. Mull, CAl,
AARE, CES

John G. Muncy

Rick L. Musick

Merton E. Musser,
CAl, AARE, AMM,
BAS

Harold R. Musser,
CAl, AARE, AMM

Randall Musser

Scott Musser, CAl,
AMM

Edward N. Nelson

David Nicolls

Jay D. Nitz, CA|,
MPPA

Calvin D. Ogren

Troy Orr

Clifford Orr

Darron D. Orr

Larry D. Otten

Paul D. Pegelow

Bert L. Penfield

Robert E. Penfield

Jim Pennington

Thomas M. Perillo

John Peterson

Frank T. Pietrzak

James B. Pitts

Chris Pracht, IV, CAl,
AARE, CES

Gary D. Rader

William H. Retcher, Sr.

Gregory J. Rice

John Roebuck, CAl,
AARE

Frank Roering

R. Bracky Rogers,
CAl, CES

Bracky Mark Rogers,
CAl, AARE, AMM

Pamela K. Rose, CAl,
AARE

S. David Roush

Randy Ruhter

Stephen H. Schofield,
CAl, BAS

Matthew A. Schultz

Shannon Schur, CAl,
BAS, GPPA

Seth J. Seever

Jim F. Severson

Donald L. Shearer,
CAl, AARE, BAS,
CES

Gordon W. Shelton

Chad A. Shepard

Cliff Shuler

Barry S. Slosberg

Ronnie D. Snorgrass

Harry Stampler

Robert Steffes, CAl,
GPPA

William F. Stepp, Ill,
CAl, AARE, CES

Jeff Stokes

Jeff Storm, CAl

Melissa Storment

Robert Storment

Charles A. Sutton

Timothy D. Sweeney

Jeff L. Sweeney

Jodi Lynn Sweeney-
Egeland

T. Joseph Tarpley,
CAl

Matt Thornton

John L. Todd

Kip Toner, BAS

Richard C. Tracy

Ken Travis

Sherry Truhlar, CAl,
BAS

Leroy Van Dyke

Steve Van Gordon,
CAl, AARE, GPPA

Gary Van Hill

Don R. Wallick

Brent Wears, CA|l,
AARE, ATS, CES

Randy A. Wells, CAl,
AARE, BAS, CES

John Wells, CAl

Kevin Wendt, CAl

Philip Wesel

Wayne Wheat

Sandra White, CAll,
GPPA

C. Perry Wiggins, Jr.,
CAl, AARE

Jack A. Wilkerson

Thomas L. Williams,
CAl

Joe R. Wilson, CAl

Danny Woofter

Erlyn Young

Scott Younkin, CAl

James E. Younkins

Joseph L. Zieman
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